how to write contracts for a business

how to write contracts for a business is a critical skill that every business owner should master to
protect their interests and establish clear expectations with clients, suppliers, and employees.
Contracts serve as legally binding agreements that outline the terms and conditions of business
relationships. This article will guide you through the essential steps of writing effective contracts, the
key components that must be included, and best practices to ensure enforceability. By understanding
how to write contracts for a business, you can mitigate risks, enhance professionalism, and foster
trust among all parties involved.

In this article, we will cover the following topics:

e Understanding the Purpose of Contracts
e Key Components of a Business Contract
e Steps to Write a Business Contract

e Common Mistakes to Avoid

¢ Best Practices for Contract Management

Understanding the Purpose of Contracts

Contracts are fundamental to the operation of any business, serving as the foundation for formal
agreements between parties. The primary purpose of a contract is to clearly define the
responsibilities, expectations, and rights of all involved parties. By establishing these terms in writing,
businesses can prevent misunderstandings and disputes.

Contracts provide legal protection to all parties. In the event of a disagreement, a well-written
contract can be referred to in order to resolve issues amicably or in a court of law if necessary.
Furthermore, contracts serve to instill confidence, as they demonstrate professionalism and
commitment to fulfilling obligations.

Additionally, contracts can help in establishing the scope of work, timelines, payment schedules, and

penalties for non-compliance. This clarity ensures that all parties are aligned and aware of their
commitments, which is essential for successful business operations.

Key Components of a Business Contract

When drafting a contract, it is vital to include certain key components to ensure that it is
comprehensive and enforceable. Understanding these elements will help you create a robust



agreement.

1. Offer and Acceptance

Every contract begins with an offer made by one party and acceptance by another. The offer must be
clear and specific, outlining what is being proposed. Acceptance must also be unequivocal and can be
communicated verbally, in writing, or through actions that indicate agreement.

2. Consideration

Consideration refers to what each party will gain from the contract. This could be a service, product,
or payment. Without consideration, a contract may be deemed unenforceable, as it lacks a mutual
exchange of value.

3. Legal Purpose

The subject matter of the contract must be legal. Contracts involving illegal activities are not
enforceable. It is crucial to ensure that the contract complies with applicable laws and regulations.

4. Capacity

All parties entering into a contract must have the legal capacity to do so. This typically means they
are of legal age and sound mind. Contracts with minors or individuals deemed mentally incapacitated
may be voidable.

5. Specific Terms and Conditions

Contracts should clearly outline the specific terms and conditions of the agreement. This includes:

e Scope of work or services to be provided
e Payment terms and amounts

e Deadlines and timelines for completion
¢ Confidentiality clauses

e Termination conditions



A detailed contract minimizes the potential for disputes and misunderstandings.

Steps to Write a Business Contract

Writing a business contract involves several important steps to ensure it is clear, comprehensive, and
legally binding. Here’s how to approach this task effectively.

1. Identify the Parties

Begin by clearly identifying all parties involved in the contract. This includes providing full legal
names and addresses. If either party is a business entity, include the official business name and the
state of incorporation.

2. Define the Scope of Work

Clearly outline the services or products that will be provided. Include specifics about what is expected
from each party, as well as any deliverables. This section is crucial in avoiding future disputes.

3. Establish Terms and Conditions

Detail the terms and conditions, including payment terms, timelines, and any other relevant
conditions. Be specific about deadlines, payment amounts, and methods of payment.

4. Include Legal Provisions

Incorporate any legal provisions that may be necessary, such as confidentiality agreements, dispute
resolution mechanisms, and governing law clauses. These elements provide additional layers of
protection.

5. Review and Revise

Once the initial draft is complete, review it thoroughly. Consider having a legal professional examine
the contract to ensure it adheres to legal standards and effectively protects your interests.

Common Mistakes to Avoid

While writing contracts, it is easy to make mistakes that could jeopardize their enforceability. Here



are some common pitfalls to avoid:

e Vague language: Ensure that all terms are clear and unambiguous.

e Omitting essential elements: All key components must be included for the contract to be
enforceable.

e Failing to define terms: Specific terms should be defined to avoid misinterpretation.
* Not having signatures: All parties must sign the contract for it to be valid.

e Ignoring local laws: Ensure compliance with applicable laws and regulations in your jurisdiction.

Avoiding these mistakes will enhance the clarity and validity of your contracts.

Best Practices for Contract Management

Effective contract management is essential for maintaining business relationships and ensuring that
contractual obligations are met. Here are some best practices to consider:

1. Use Standard Templates

Develop standard contract templates that can be customized for different agreements. This saves
time and ensures that essential elements are consistently included.

2. Maintain Organized Records

Keep thorough records of all contracts, including signed copies and any amendments. This
organization will facilitate easy access and review.

3. Regularly Review Contracts

Periodically review existing contracts to ensure they are still relevant and compliant with current laws.
This practice helps identify any necessary updates or renegotiations.

4. Train Your Team

Educate your employees about the importance of contracts and the specifics of your business’s
contract management process. A well-informed team is key to maintaining effective agreements.



5. Seek Legal Guidance

When in doubt, consult with legal professionals to ensure compliance and protection against potential
disputes. Legal advice can be invaluable in navigating complex contracts.

By following these best practices and understanding how to write contracts for a business, you can
create a solid foundation for your business relationships.

Q: What is the importance of having a written contract?

A: A written contract is essential as it provides a clear record of the terms agreed upon by all parties.
It serves as legal protection and helps prevent misunderstandings and disputes.

Q: Can verbal agreements be enforced?

A: While verbal agreements can be enforced in some situations, they are often difficult to prove.
Written contracts are recommended for clarity and enforceability.

Q: What should | do if a party breaches a contract?

A: If a party breaches a contract, review the terms of the agreement and consider options such as
negotiation, mediation, or legal action, depending on the severity of the breach.

Q: How often should contracts be reviewed?

A: Contracts should be reviewed periodically, especially before renewal or if circumstances change.
Regular reviews ensure contracts remain relevant and enforceable.

Q: What are some common clauses found in contracts?

A: Common clauses include confidentiality agreements, termination clauses, dispute resolution
mechanisms, and governing law clauses, which outline how legal matters will be handled.

Q: Do | need a lawyer to write a business contract?

A: While it is possible to write your own contracts, consulting a lawyer is advisable to ensure legal
compliance and protection against potential disputes.

Q: What happens if a contract is not signed?

A: A contract that is not signed may not be enforceable. Signatures indicate that all parties agree to
the terms outlined in the contract.



Q: Can contracts be modified after they are signed?

A: Yes, contracts can be modified, but modifications should be documented in writing and signed by
all parties to ensure enforceability.

Q: What is the role of consideration in a contract?

A: Consideration refers to what each party will receive from the contract, serving as the mutual
exchange of value that is necessary for a contract to be valid.

Q: Are electronic contracts legally binding?

A: Yes, electronic contracts can be legally binding, provided they meet the same essential elements
as traditional contracts, including offer, acceptance, and consideration.
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how to write contracts for a business: Write Your Own Business Contracts E. Thorpe
Barrett, 1990 Practical and witty -- explains the dos and don'ts of contract writing so any person in
business can do the preparatory work in drafting contracts before hiring an attorney for final review.
Provides a working knowledge of the various types of business agreements, plus tips on how to
prepare for the unexpected.

how to write contracts for a business: Business Contracts Handbook Charles Boundy,
2016-04-08 If money is the lifeblood of business, contracts are the arteries that help carry it around
the commercial body. Anyone in business is liable to have to deal with business contracts, but few
are trained to do so. Even those that are trained may have experience in limited areas or in the
distant past. But the right contract can make a vital difference, not just to recording and enforcing,
if need be, the contract terms, but also in ensuring the agreement deals with the real issues and
approaches them in a practical way. Finding help in this area is not easy, as the market tends to
offer little between serious academic tomes on the one hand and student summaries geared to
exams on the other. Business Contracts Handbook fills that gap, covering both the basics of contract
law in an accessible style and using a thoroughly practical approach to understanding and
negotiating the key terms in a business contract. If you have little prior knowledge, Charles
Boundy's many years of experience in drafting and providing guidance on business agreements of all
kinds will enable you to acquire a working background quickly. If you have years of experience you
will still benefit from a checklist, a reminder of what is important and why, and an easy reference to
up-to-date language and drafting - there is always more to learn.

how to write contracts for a business: How to Write Bids that Win Business Martyn Curley,
David Molian, Stephen Oldbury, 2018-03-19 How To Write Bids That Win Business brings together
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over 30 years of know-how in creating and crafting successful bids for tendered contracts. This book
is an invaluable guide for bid managers and bid writing teams. It shows you how to: - create a bid
writing strategy that plays to your organisation's strengths - increase your success rate by focusing
on bids you are more likely to win - avoid at the outset bidding for contracts you don't want to win -
embed robust bid writing management systems that deliver results time after time - ensure you
follow the three golden rules for bid writing success Based on extensive research, How To Write
Bids That Win Business explains what bid evaluators are really looking for, by deconstructing the
questions asked and explaining how to answer them to achieve top scores. Parts I to III guide you
through the complete bid creation process, providing the tips, techniques and tactics for maximising
your effectiveness at the shortlister interview. In Part IV the book examines the forces shaping the
future of bid writing, and outlines the three key factors for success in the years to come. Co-authors
Martyn Curley and Stephen Oldbury, co-founders of Bidwriting.com, have advised many UK
business-to-business organisations across 35 commercial sectors. David Molian was for many years
Director of Cranfield School of Management’s renowned Business Growth Programme and has
consulted for numerous companies on developing their brands and growing their businesses. He is a
Criticaleye Thought Leader and remains a visiting Fellow at Cranfield. If you are looking to take
your organisation’s bidding performance to the next level, improving profitability and morale
throughout the business, How To Write Bids That Win Business is the book you need.

how to write contracts for a business: How to Write a Business Proposal and Other
Marketing Documents Lanette Inc. Zavala, 2012-11 Building a small business or establishing
yourself as a marketing executive can prove to be the toughest of challenges in your career. But it
can also be one of the most rewarding decisions a hard-working achiever can make. As lucrative
opportunities demanding your products and services become available in various industries, you can
stretch the earning capacity within your sales and marketing department with effective business
proposals. Business proposal writing may often be a simple task. In other cases, it can be complex
and time consuming. The demands and interests of decision-makers influence the level of effort you
as a supplier will have to produce in a proposal. How To Write A Business Proposal And Other
Marketing Documents provides business insight and steps on: How To Write A Business Proposal
Four Different Ways How To Write A Business Marketing Portfolio How To Prepare An Oral
Presentation Using sample business proposals (in the formats of outline, summary, and basic quote),
a sample business marketing portfolio, and sample business cover letters, author Lanette Zavala
offers practical advice for small business owners and executives in Corporate America.

how to write contracts for a business: The Small Business Start-Up Kit Peri Pakroo,
2016-02-29 Everything you need to start a business, from creating a solid business plan and
selecting a marketable name to business contracts, taxes, and reaching customers online.

how to write contracts for a business: Legal Guide for Starting & Running a Small Business
Stephen Fishman, 2023-04-05 The all-in-one business law book Whether you're just starting a small
business, or your business is already up and running, legal questions come up on an almost daily
basis. Ignoring them can threaten your enterprise—but hiring a lawyer to help with routine issues
can devastate the bottom line. The Legal Guide for Starting & Running a Small Business has helped
more than a quarter million entrepreneurs and business owners master the basics, including how to:
raise start-up money decide between an LLC or other business structure save on business taxes get
licenses and permits choose the right insurance negotiate contracts and leases avoid problems if
you’'re buying a franchise hire and manage employees and independent contractors attract and keep
customers (and get paid on time), and limit your liability and protect your personal assets. Whether
you're a sole proprietor or an LLC or corporation, a one-person business operating out of your home,
or a larger company with staff, this book will help you start and run a successful business.

how to write contracts for a business: The Small Business Start-Up Kit for California Peri
Pakroo, 2022-03-29 The Small Business Start-Up Kit for California gives clear, step-by-step
instructions for aspiring entrepreneurs who want to launch a California business quickly, easily, and
with confidence. User-friendly and loaded with practical tips and essential information, the book



explains how to choose the best business structure and name for your business, write an effective
business plan, get the proper licenses and permits, file the right forms in the right places,
understand the deal with taxes, learn good bookkeeping and money-management skills, market your
business effectively, and more. The newest edition includes new laws and trends affecting how small
businesses are regulated in California, as well as guidance on updating your business’s digital
strategy in a post-pandemic world.

how to write contracts for a business: How to Write a Statement of Work Peter S. Cole
CPCM, Peter S. Cole, 2012-04 The standard on government statements of work just got better! How
to Write a Statement of Work has been a standard reference for government employees and
contractors for many years. Now, with this sixth edition, it is even more relevant and useful. Based
on the excellent foundation laid by the late Peter Cole, Michael Martin has updated and added
material to guarantee this handbook's place in the list of “must haves” for working with government
contracts. As in the earlier editions, the emphasis is on providing practical, detailed guidance on
writing and preparing a description of government requirements, whether a statement of work
(SOW), a performance work statement (PWS), or a statement of objectives (SO0). Among the many
additions to this sixth edition are updates to reflect the current definition of an SOO as well as
references and guidance regarding the development and application of the SOO. There is a new
chapter on why change management is so important on projects, legal precedents supporting
change management, and how to identify when a change occurs using the SOW. This new chapter
also includes information on the federal government's Standard Form 30 (SF30) to provide
perspective on how change orders are used and applied in the federal government. If you are
working in government contracting in any capacity, you should have this book on hand!

how to write contracts for a business: How to Make the Business Pay Edwin Lincoln
Seabrook, 1916

how to write contracts for a business: Business Contracts Laura Plimpton, 2007-03-01
Create and Review Your Own Contracts Minimize your legal risks and lock in profits as experienced
contract attorney Laura Plimpton walks you through a fail-safe method of reviewing any contract.
Learn to identify and neutralize the trick phrases that can create enormous risks for you and your
business. Plimpton’s expert advice can save you thousands of dollars in legal fees and may just
prevent you from entering into a contract that could bankrupt your business. Plimpton covers: ¢ A
10-minute foolproof system for reviewing any business contract ¢ 23 terms that bulletproof a
contract ¢ 6 secrets for successful contracts ¢ 5 terms that can ruin a deal * Powerful strategies for
turning any contract to your advantage Use this arsenal of tools to protect your business by making
sure every contract you sign is fair and binding. Critical Checklists and Sample Contracts on
CD-ROM! Sample Contracts include: * Consulting Agreement ¢ Construction Agreement ¢ Service
Agreement ¢ Assignment and Assumption Agreement ¢ Independent Contractor Agreement
Facility Agreement ¢ Terms of Sale * Terms of Purchase Plus critical checklists for: * Modifying or
extending an existing contract ¢ Service agreements where your company is the service provider ¢
Purchase orders where your company is the seller or buyer ¢ Contracts where your company is the
buyer of services * And more!

how to write contracts for a business: Form Your Own Limited Liability Company Anthony
Mancuso, 2021-08-31 Structuring your business as an LLC can limit your liability for business debts
and simplify your taxes. Mancuso provides easy-to-understand instructions, helps you find key legal
forms, and shows you how to take care of ongoing legal and tax paperwork.

how to write contracts for a business: How to Write It and Sell It: A Comprehensive
Guide to Creating and Marketing Your First Book Pasquale De Marco, 2025-05-01 In a world
saturated with information, the ability to write effectively and persuasively has become an invaluable
skill. Whether you're an aspiring author, a business professional, or simply someone with a story to
tell, this comprehensive guide to writing and publishing your own nonfiction book is the ultimate
resource. With How to Write It and Sell It: A Comprehensive Guide to Creating and Marketing Your
First Book, you'll embark on a step-by-step journey through the entire writing and publishing




process, from finding inspiration and generating ideas to formatting, designing, and marketing your
book. This book is packed with practical advice, expert insights, and real-world examples to help you
turn your ideas into a polished, professional, and impactful work. Inside, you'll discover: * The
secrets to finding inspiration and generating powerful ideas for your nonfiction book * Proven
techniques for overcoming writer's block and maintaining a consistent writing routine * In-depth
guidance on structuring your book, developing compelling characters, and crafting engaging
narratives * Expert advice on formatting, design, and editing your manuscript to ensure it meets
industry standards * Comprehensive coverage of the publishing process, including traditional
publishing, self-publishing, and hybrid options * Effective strategies for marketing and promoting
your book, including building your author platform, leveraging social media, and generating buzz
Whether you're a seasoned author or a first-time writer, How to Write It and Sell It: A
Comprehensive Guide to Creating and Marketing Your First Book will provide you with the
knowledge, skills, and inspiration you need to create and publish a nonfiction book that captivates
readers and makes a lasting impact. If you like this book, write a review on google books!

how to write contracts for a business: How to Start a Home-based Makeup Artist Business
Deanna Nickel, 2012-07-03 Everything you need to know to run a profitable and satisfying makeup
artist business from your home This comprehensive guide takes you through every aspect of setting
up and running a thriving home-based makeup artist business, from separating yourself from your
competition and successful branding techniques to makeup must-haves and have-nots. Learn all
about developing a price structure, traditional versus online marketing, getting press, and
establishing policies, and enjoy an entire section on how to tap into the lucrative bridal market.
Whether you are just starting out or looking to expand your business, each chapter can help you
build your own successful home-based makeup artist business. Look for useful charts and
worksheets throughout the book, including: Standard Face Chart Sample Client Card Marketing
Strategy Worksheet Sample Contract Bridal Trial Chart

how to write contracts for a business: Make Your Business Survive and Thrive! Priscilla
Y. Huff, 2007-04-10 If you're an entrepreneur, or you're just thinking of starting a business, start
with this smart, practical guide to small business success. It shows you how to maintain healthy
growth and profits—no matter what kind of business you own—and helps you get the most out of
your limited resources. Grow your business and get on the fast track to success.

how to write contracts for a business: Business , 1924

how to write contracts for a business: Are big businesses receiving contracts that were
intended for small businesses? United States. Congress. House. Committee on Small Business, 2003

how to write contracts for a business: Writing Business Bids and Proposals For
Dummies Neil Cobb, Charlie Divine, 2016-08-08 Acquire the necessary skills to win business
through proposals, bids, tenders, and presentations—this hands-on guide is your partner for success
You have in your hands the collected knowledge and skills of the professional proposal writer.
Proposal writing is a profession — a growing and increasingly important one and an essential part of
a broader group of business development professionals who plan and execute strategies for
businesses who want to obtain new customers. Proposal writers have a professional organization —
the Association of Proposal Management Professionals (APMP) — and their best practices are the
foundation for this book. Proposal writing is a skill you can learn, practice, and master; you can even
go through a professional certification process to prove your mastery. Writing Business Bids &
Proposals For Dummies is your no-nonsense guide to finding out what professional proposal writers
know and for applying it to your own business. If you're a small- to medium-size business owner, a
first-time proposal writer in a medium-size company, or a sales representative, you know that a
written proposal (printed or electronic) is still a common, personal, and effective way to win
business. Written in plain English, Writing Business Bids & Proposals For Dummies will help you to:
Know the difference between reactive proposals (the RFP or request for proposal) and proactive
proposals Focus on the customer by going beyond their requirements to address their true needs
Know your competition through research and analysis Write persuasively to develop a winning




business proposal Plan and use a repeatable proposal process Incorporate a lessons learned aspect
to your proposal process Use tools and templates to accelerate your proposals Motivate and lead
your proposal team to ensure they're on the same page Use graphics to enhance your proposals
Learn ways to automate your proposal development process And a whole lot more Additionally, you'll
gain access to ten templates for building a proposal, find out ten common misconceptions about bids
and proposals, and add a compiled list of online resources to your toolset. Grab a copy of Writing
Business Bids & Proposals For Dummies to start sharpening your proposal writing skillset.

how to write contracts for a business: Contract Writing for Dummies and Contracts
Examples and Samples Dana Blackmore, 2021-06-12 Contract Writing for Dummies and Contracts
Examples & Samples We all encounter situations in life in business that require written contracts or
agreements. Unfortunately, too many people sign them without really understanding what they
mean; and many times people use contracts that do not solve all of the business issues (problems)
that result from the goal of the contract. This is because they do not understand how to determine
what those problems may be. On a basic level, we cannot solve a problem if we do not know what
the problem(s) is/are. Written by a business attorney and contracts professor of law students and
attorneys, this book will show you everything you need to know write contract, to draft contract, to
minimize your risk, protect your personal or business interests and create a win-win situation when
drafting, negotiating, and signing contracts of any type for any transaction or deal. You will learn the
basics of contracts including: How to determine if any of 5 BUSINESS ISSUES (PROBLEMS) result
from the personal or business goals of the contract, including: MONEY ISSUES RISK ISSUES
CONTROL ISSUES STANDARDS ISSUES & ENDGAME ISSUES How to use 7 CONTRACT
CONCEPTS (PROBLEM SOLVERS) to draft the provisions of the contract needed to resolve any
personal or business issues that result from the goals of the contract. How to organize the contract
concepts in the 10 CONTRACT SECTIONS that should be present in any good contract. This is the
book that you need to take in order to make sure that you and your company are protected, that you
get what you want, and that that you can sleep at night without anxiety about your contract. ADDED
FEATURES: FREE SAMPLES OF CONTRACTS/AGREEMENTS (INCLUDED): House Purchase
Agreement Car Purchase Agreement Aircraft Purchase Agreement Asset Purchase Agreement (for
any asset other House/Car/Aircraft) Employment Agreement Independent Contractor Agreement
House Purchase Agreement (Text Explanations) Website Development Agreement (2 Versions) (Text
Explanations) Assignment and Assumption Agreement (Text Explanations) Bill of Sale (Text
Explanations) Let's Get Started!
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write to[JJ000000000 | Weblio[J0[0 write to[000000 DOCCCCOOOOOO000000000 - 048700000000CC0000
Hoobobobobobobota

O00write-up[00000000000 | Weblio[JOO0 Owrite-upJ0000000000 - (DO00OCCO)000COO00000COO (DOMO
0000Weblio[O0OOOO

write on[JJ000000000 | Weblio[0O0 write on[000000 00001 00000000CCD (write about a particular
topic) - 148700000000000000 DODO00OODOO000O000

I want something to write with.[[J000000000 | Weblio I want something to write with.J000000 00
0000000000 - 048 700000000000000 D0DO0000000000000

000Write off000000000000 | WeblioJO00 OWrite offi0000CCCCCC - (OO0OD)OO00000000000000000000
O00WeblioJO000OO

Write Enable[[J000000000 | Weblio[JO0OQ Write Enable[J000000 O00COOOOO - 0487000000000000C0 OO0
Hobbobotoboto

JOOWRITE IN[[0000000000 | Weblio[OOD OWRITE INOOO00000000 - 00000OOWebliodOO0000

Write Error{JJ000000000 | Weblie[J[00 Write Error(JI00000 —I0000000000CO000C000000. - 048700
(00000000000 dooooooooooootoom

000writeJ00000000000 | WeblioJO0O0 Owrite00000000000 - (O000000000CCOOOOOOCCCMOOO000000OOO
00 (D000 (MOO000000000000000000000

000wrote 00000000000 | Weblio[OOO Owrote000000000C - write O0000WebliodO000000

write to[JJJ00000000 | Weblio[J0[0 write to[000000 DOCCCCOO0000000000000 - 048700000000000000
UUO0O0O0O0O0O0000O

O00write-up(00000000000 | Weblio[JOO0 Owrite-upO000000000C - (D000000O)DCCCCOOOOOO00O0OC (00O
0000Weblio(0OOO0O0O

write on[JJ000000000 | WeblioJO00 write on(000000 0000100000000000 (write about a particular
topic) - 0487000000000000C 00000000000000000

I want something to write with.[[J0J00000000 | Weblio I want something to write with.[J000000 00
0000000000 - 048 700000000000000 DoDOOCO00O0000000

000Write off0000000CCCO0 | WeblioOO0O OWrite offi000000000C - (O000D00000000CCCCCOOOOOOOOO
00Weblio0O0O0000O

Write Enable[J000000000 | Weblio[JJ00 Write Enable[000000 00000000 - 048700000000000000 OO
UUO0O0O0O0O0O0

OOOWRITE INOO0O000000000 | Weblio[JOOO OWRITE INOOO0O0000000 - 0000000Webliod00OOO0O

Write Error{(]J000000000 | Weblio[JOO0 Write Error(J000000 —J00000C0000000CCO00000O0. - 048700
00000000000 OoOoobdoooodoooa

O00write00000000000 | Weblio[JOOO OwriteJ0000000000 - (D00OCOO00CO00COO00COO0MO00CO0000000
00 (MO00 (DU00ooOooooOoooOo0oCOooo

000wroteJO0CCOOOOOO0 | Weblio[JOOO Owrote0000000000 - write OO000WeblioO000000

write to[JJ000000000 | Weblio[J0[0 write to[000000 OOCCCCOOOOOO00000000CD - 04870000000CC00000
HootoOotobobobota

O00write-up(00000000000 | Weblio[JOO0O Owrite-upO000000000C - (D00O0OCO)00C0OCO0OOCOOOO (DomO
0000Weblio[00OOOO

write on[JJ000000000 | WeblioJOO0 write on(000000 UO00100000000C00 (write about a particular
topic) - 148700000000000000 DODOOOOO0DOO0O000




I want something to write with.[[[J000000000 | Weblio[] I want something to write with.[J000000 O
00000000000 - 0487000000000CO00D DOOOooOOOoo0ooooO

000Write of fI00000000000 | Weblio[JO00 OWrite offI000000000C - (D0O0DMO00C0O00000CCO000000CO
d0WeblioJO00COO

Write Enable[I000000000 | Weblio[000 Write Enable[000000 00000000 - 048700000000000000 000
0000000CCO0000

OOOWRITE IN[OO0O000000000 | Weblio[JOO0 OWRITE INOOO0O0000000 - 000000OWeblioO0OOOO0O

Write Error(]]100000000 | Weblio[[O0 Write Error[J000000 —0000000000CCCCCCOOOOOOC. - 048700
(00000000000 Oooooooooooootoom

O00write0OO000000000 | Weblio[OO0 OwriteJOOOOOOO000 - (OO00000000000000CCOOOm)OOO000000000
00 (OO0 (OO0000OCOO00oooCoOoo0oO

000wrote 00000000000 | Weblio[OOO Owrote000000000C - write O0000WeblioJO000000

write to[JJJ00000000 | WeblioJOO0 write toJ000000 D0OO0000OCCOO000COCCOO - 048700000000000000
U0O00000000000000

J00write-up[00000000000 | Weblio[JOOD Owrite-upJ0000C00000 - (D000OCOOO0CCOO000COCOO (DOMO
O000Weblio(0OOOO0O

write on[JJ000000000 | Weblio[0O0 write on[000000 0000100000000CCD (write about a particular
topic) - 048700000000000000 00OC0O0000000O00O

I want something to write with.[[J0J00000000 | Weblio I want something to write with.[J000000 00
0000000000 - 048 700000000000000 DO000000000000000

000Write off00000000000 | WeblioJOO0 OWrite offi0000CCC0C0 - (D000 O000000000000000000000
O0WeblioO00COO

Write Enable[]]000000000 | Weblio[J[JJ Write Enable[J000000 00000000 - 048700000000000000 OO0
0000000C000000

OOOWRITE IN[0000000000 | Weblio[OO0 OWRITE IN[O00000000C0 - 0000OOOWebliodO00000

Write Error(]000000000 | Weblio[JO00 Write Error(J000000 —0000000000000C0000CO0O0O0. - 048700
000000000000 O0000CCOOO0000000
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