how much does a business broker make

how much does a business broker make is a question that many aspiring entrepreneurs, business
owners, and financial professionals often ponder. Business brokers play a crucial role in facilitating the
buying and selling of businesses, acting as intermediaries who help negotiate deals and connect
buyers with sellers. Their earnings can vary significantly based on various factors including
experience, location, and the size of the transactions they handle. This article will explore the income
potential of business brokers, the commission structures commonly used in the industry, factors that
influence earnings, and how to become a successful business broker.

In this comprehensive guide, we will cover the following topics:

e Understanding the Role of a Business Broker
e Average Earnings of Business Brokers

e Commission Structures in Business Brokerage

Factors Influencing a Business Broker's Income

Steps to Become a Business Broker

Future Trends in Business Brokerage Earnings

Understanding the Role of a Business Broker

Business brokers serve as intermediaries between buyers and sellers of businesses. Their primary
responsibilities include evaluating business worth, marketing businesses for sale, and negotiating
purchase agreements. They help streamline the often complex process of buying or selling a
business, which can involve numerous legal and financial considerations.

The Importance of Business Brokers

Business brokers are essential in the marketplace for several reasons:
e Market Knowledge: They possess in-depth knowledge of the market, which helps both buyers
and sellers understand pricing and trends.

* Access to Listings: Brokers have access to a broad range of business listings that may not be
available to the public.

* Negotiation Skills: They are skilled negotiators who can advocate for the best interests of



their clients.

» Confidentiality: Brokers help maintain confidentiality during the sale process, which is crucial
for business operations.

Average Earnings of Business Brokers

The earnings of business brokers can vary widely based on several factors, including geographical
location, experience level, and the volume and size of transactions they handle. On average, business
brokers can expect to earn anywhere from $50,000 to $200,000 annually.

Entry-Level Earnings

New business brokers or those working in smaller markets may start with salaries on the lower end of
the spectrum. Entry-level brokers often earn around $50,000, which may increase as they gain
experience and build a client base.

Experienced Broker Earnings

Experienced brokers, particularly those who work in larger markets or handle high-value transactions,
can make significantly more. Top-performing brokers in lucrative markets can earn upwards of
$200,000 per year.

Commission Structures in Business Brokerage

Business brokers typically earn their income through commissions based on the sales price of the
businesses they help sell. The standard commission rate usually ranges between 5% to 10%,
depending on the size and complexity of the transaction.

Types of Commission Structures

There are various commission structures that business brokers may use:

* Flat Fee: Some brokers charge a flat fee for their services, regardless of the sale price.

e Tiered Commission: In a tiered commission structure, the percentage decreases as the sale
price increases, incentivizing brokers to close larger deals.



e Retainer Plus Commission: A few brokers may charge a retainer fee upfront and then receive
a commission upon completion of the sale.

Factors Influencing a Business Broker's Income

Several factors can significantly influence how much a business broker makes. Understanding these
factors can help aspiring brokers set realistic expectations for their earnings.

Experience and Reputation

A broker's experience and reputation in the industry are paramount. Established brokers with a
proven track record can command higher fees and attract more clients.

Geographical Location

Location also plays a critical role in earnings potential. Brokers operating in major metropolitan areas
often have access to more lucrative deals compared to those in rural areas.

Transaction Size and Volume

The size of the transactions a broker handles can directly affect their income. Larger deals yield
higher commissions, and brokers who can successfully close numerous transactions will see greater
earnings.

Steps to Become a Business Broker

Becoming a successful business broker involves several steps, including education, licensing, and
gaining experience.

Educational Requirements

While a specific degree is not always required, having a background in business, finance, or real
estate can be beneficial. Many brokers hold degrees in these areas.



Licensing

In many states, business brokers must obtain a real estate license. This typically involves completing
coursework and passing a state exam.

Gaining Experience

Aspiring brokers often start their careers in related fields such as real estate, finance, or sales before
transitioning into business brokerage. Building a network and gaining industry knowledge is essential.

Future Trends in Business Brokerage Earnings

As the business landscape evolves, so too will the role of business brokers and their earning potential.
Factors such as technological advancements, globalization, and changing market dynamics will
influence the industry.

Impact of Technology

Technology is transforming how business brokers operate. Online platforms and digital marketing
strategies are becoming increasingly important, potentially leading to higher earnings for those who
adapt quickly.

Global Market Trends

As more businesses consider selling internationally, brokers who are knowledgeable about global
markets may find new opportunities for growth.

In summary, understanding how much a business broker makes involves considering various factors
such as commission structures, geographical location, and experience. As the industry continues to
evolve, those who stay informed and adaptable will likely see the greatest success.

Q: What is the typical commission rate for business brokers?

A: The typical commission rate for business brokers ranges from 5% to 10% of the sale price of the
business being sold.

Q: Do business brokers work on salary or commission?

A: Most business brokers work on a commission basis, earning a percentage of the sale price,
although some may charge a flat fee or a combination of a retainer and commission.



Q: What factors can affect a business broker's earnings?

A: Several factors can affect a business broker's earnings, including their level of experience,
geographical location, transaction size, and volume of deals closed.

Q: How can | become a successful business broker?

A: To become a successful business broker, one should pursue relevant education, obtain necessary
licenses, gain industry experience, and build a strong network.

Q: Are there opportunities for business brokers in rural areas?

A: Yes, while rural areas may have fewer high-value transactions, there are still opportunities for
business brokers to assist local businesses and facilitate sales.

Q: What is the average salary for entry-level business
brokers?

A: Entry-level business brokers typically earn around $50,000 annually, though this can vary based on
location and market conditions.

Q: Can business brokers specialize in specific industries?

A: Yes, many business brokers choose to specialize in specific industries, which can help them build
expertise and attract clients in those sectors.

Q: How does the market impact business broker earnings?

A: Market conditions, such as economic stability and business demand, can significantly impact the
volume and size of transactions, thereby affecting broker earnings.

Q: What skills are essential for a successful business broker?

A: Essential skills for a successful business broker include negotiation skills, market analysis,
communication, and networking abilities.

Q: Is business brokerage a stable career choice?

A: Business brokerage can be a stable career choice, especially in thriving markets; however, it can
also be affected by economic fluctuations and market trends.
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how much does a business broker make: The IW$ Guide to How to Buy a Business With
No Money Down Tyler G. Hicks, Jeryn Calhoun, 2025-01-01 BUY A PROFITABLE BUSINESS
WITHOUT BREAKING THE BANK — OR EVEN USING A BANK AT ALL! Legendary Entrepreneur
Tyler G. Hicks Reveals the Step-by-Step Blueprint to Buying a Thriving Business—Even If You Have
Zero Capital. WHAT THIS BOOK WILL TEACH YOU: Find businesses for sale using 500+ online
resources. Apply proven no-money-down strategies to fund your purchase. Evaluate a business’s
worth with simple, actionable methods. Use tools and checklists to simplify negotiations and close
deals. Implement post-purchase strategies to grow profits and ensure long-term success. Think
owning a profitable business is out of reach without a pile of cash? Think again. In The IW$ Guide to
How to Buy a Business With No Money Down, Tyler G. Hicks delivers a complete guide to acquiring
and growing a successful business—even with little or no capital. Whether you're a first-time buyer,
seasoned entrepreneur, or career-changer, this is your ultimate resource for navigating the process
with confidence. A ROADMAP TO BUSINESS OWNERSHIP: Step-by-step, Hicks will show you how
to: Find the Right Business: Locate businesses for sale that align with your skills, passions, and
goals. Access 500+ curated websites to explore opportunities. Evaluate Business Value: Analyze
financial statements, calculate worth, and identify red flags before making a deal. Use
No-Money-Down Strategies: Leverage creative financing methods like seller financing, partnerships,
and lease options. Negotiate and Close Deals Confidently: Craft irresistible offers and streamline the
closing process with ready-to-use tools. Grow Your Business After Purchase: Boost profitability,
streamline operations, and scale for long-term success—or sell for a profit. WHAT MAKES THIS
BOOK ESSENTIAL? This isn’t just a guide—it’s a complete business-buying toolkit. Tyler G. Hicks
provides: 20+ Essential Forms and Templates: Including confidentiality agreements, purchase
agreements, and promissory notes. 500+ Online Resources: Save time and effort with websites
dedicated to buying and selling businesses. Real-World Examples: Case studies of entrepreneurs
who’ve used these strategies to succeed. Expert Guidance: Decades of proven methods to help you
make smarter decisions. WHO IS THIS BOOK FOR? Whether you're new to entrepreneurship or a
seasoned investor, this book is for: Aspiring Entrepreneurs: Turn your dream of business ownership
into reality. Investors: Add profitable businesses to your portfolio with minimal upfront investment.
Career-Changers: Escape the 9-to-5 grind and take control of your financial future. Seasoned
Entrepreneurs: Acquire additional businesses and expand your empire. WHAT YOU’'LL GET INSIDE:
A step-by-step guide covering every aspect of buying a business, from finding opportunities to
closing deals. Comprehensive tools, including valuation templates, negotiation strategies, and
checklists. Insider insights that demystify the process and help you avoid costly mistakes. PRAISE
FOR TYLER G. HICKS “Tyler G. Hicks has been the go-to mentor for thousands of entrepreneurs.
His advice is timeless, his methods are proven, and his results are real.” “If you've ever dreamed of
owning a business, this is the only book you’ll need. Packed with actionable advice, tools, and
resources, it’s like having Tyler G. Hicks as your personal mentor.” Owning a business is one of the
most powerful ways to build wealth and secure your financial future. With The IW$ Guide to How to
Buy a Business With No Money Down, you’ll have everything you need to confidently take that first
step. Order your copy today and start your journey to financial independence!

how much does a business broker make: The Small Business Bible Steven D. Strauss,
2012-02-27 An updated third edition of the most comprehensive guide to small business success
Whether you're a novice entrepreneur or a seasoned pro, The Small Business Bible offers you
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everything you need to know to build and grow your dream business. It shows you what really works
(and what doesn't!) and includes scores of tips, insider information, stories, and proven secrets of
success. Even if you've run your own business for years, this handy guide keeps you up to date on
the latest business and tech trends. This Third Edition includes entirely new chapters devoted to
social media, mobility and apps, and new trends in online discounting and group buying that are
vital to small business owners everywhere. New chapters include: How to use Facebook, Twitter,
and other social media tools to engage customers and potential stakeholders How to generate leads
and win strategic partnerships with LinkedIn How to employ videos and YouTube to further your
brand What you need to know about Groupon and group discount buying What mobile marketing can
do for your business Give your small business its best shot by understanding the best and latest
small business strategies, especially in this transformative and volatile period. The Small Business
Bible offers every bit of information you'll need to know to succeed.

how much does a business broker make: How to Open and Operate a Financially Successful
Retail Business Janet Engle, 2007 The dream of starting a retail business can easily become a
reality. This new book will teach you all you need to know about getting started in your own retail
business in a minimum amount of time. This book is a comprehensive and detailed study of
thebusiness side of retailing. This manual will arm you with everything you need including sample
forms, worksheets, and checklists for planning opening, and day-to-day operations. There are dozens
of valuable, timesaving tools of the trade. You will learn how to draw up a winning business plan (the
CD-ROM has an actual business plan you can use in Word), how to buy and sell a retail store, cost
control systems, math and pricing issues, legal concerns, sales and marketing techniques, pricing
formulas, and much more.

how much does a business broker make: Selling Your Business For Dummies Barbara
Findlay Schenck, John Davies, 2008-11-03 A hands-on tool for conducting the successful, profitable
sale of a business As business owners gray, trends have shown that they start thinking of cashing
out. Selling Your Business For Dummies gives readers expert tips on every aspect of selling a
business, from establishing a realistic value to putting their business on the market to closing the
deal. It helps them create sound exit plans, find and qualify, find and qualify a buyer, conduct a sale
negotiation, and successfully transition the business to a new owner. The accompanying CD is
packed with useful questionnaires, worksheets, and forms for prospective sellers, as well as a
blueprint for customizing and assembling information into business sale presentation materials sale
presentation materials --including snapshots of revenue and profit history, financial condition,
market conditions, brand value, competitive arena, growth potential, confidentiality agreements, and
other information that supports the sale price. Note: CD-ROM/DVD and other supplementary
materials are not included as part of eBook file. Please refer to the book's Introduction section for
instructions on how to download the companion files from the publisher's website.

how much does a business broker make: Buying and Selling a Business Garrett Sutton,
2013-02-28 Buying and Selling a Business reveals key strategies used to sell and acquire business
investments. Garrett Sutton, Esq. is a best selling author of numerous law for the layman books, and
he guides the reader clearly through all of the obstacles to be faced before completing a winning
transaction. “Buying and Selling a Business” uses real life stories to illustrate how to prepare your
business for sale, analyze acquisition candidates and assemble the right team of experts. The book
also clearly identifies how to understand the tax issues of a business sale, how to use confidentiality
agreements to your benefit and how to negotiate your way to a positive result. Robert Kiyosaki, the
best selling author of Rich Dad/Poor Dad has this to say about Buying and Selling a Business,
“Garrett Sutton’s information is priceless for anyone who wants to increase his or her knowledge of
the often secret world of the rich, what the rich invest in, and some of the reasons why the rich get
richer.” Buying and Selling a Business is a timely business book for our times.

how much does a business broker make: Get Maximum Value - The Sell a Small Business
Authoritative Guide Around90Percent.com, 2010-09

how much does a business broker make: The Million-Dollar, One-Person Business, Revised



Elaine Pofeldt, 2018-01-02 The self-employment revolution is here. Learn the latest pioneering
tactics from real people who are bringing in $1 million a year on their own terms. Join the record
number of people who have ended their dependence on traditional employment and embraced
entrepreneurship as the ultimate way to control their futures. Determine when, where, and how
much you work, and by what values. With up-to-date advice and more real-life success stories, this
revised edition of The Million-Dollar, One-Person Business shows the latest strategies you can apply
from everyday people who--on their own--are bringing in $1 million a year to live exactly how they
want.

how much does a business broker make: Buying and Selling a Business Robert F.
Klueger, 2004-09-02 A twenty-first-century update to the modern business classic . . . For more than
fifteen years, this handy guide has provided entrepreneurs and small business owners with a simple,
step-by-step plan for buying or selling a business-without their own special team of lawyers and
accountants. Written by leading business attorney Robert Klueger, this up-to-date guide now
includes everything you need to know about recent tax law changes, as well as an entirely new
chapter on limited liability companies. It answers all your critical questions, covering everything
from the valuation of a business through the negotiation stages to closing the deal. Packed with the
kind of real-world guidance you can only get from a professional, Buying & Selling a Business,
Second Edition shows you how to: * Choose a business that's right for you * Evaluate the business,
determine why the seller is selling, analyze the seller's operations, and analyze balance sheets,
income statements, and cash flow * Negotiate effectively-including negotiating for price, timing,
stock and asset agreements, noncompetitive agreements, and more * Buy a franchise-key
considerations that make a franchise different * Ensure a hassle-free closing with no surprises

how much does a business broker make: Running a Food Truck For Dummies Richard
Myrick, 2016-09-28 Drive your food truck business to success While food trucks may not be the new
kid on the block anymore, it's a segment that continues to swell—and there's still plenty of room for
growth. If you have your sights set on taking your culinary prowess on the road, Running a Food
Truck For Dummies, 2nd Edition helps you find your food niche, follow important rules of conducting
business, outfit your moving kitchen, meet safety and sanitation requirements, and so much more.
Gone are the days of food trucks offering unappealing prepackaged meals, snacks, and coffee. In
today's flourishing food service industry, they're more like restaurants on wheels, offering eager
curbside patrons everything from gourmet tacos and Korean BBQ to gluten-free pastries and healthy
vegan fare. Whether you're the owner or operator of an existing food truck business looking to up
the ante or a chef, foodie, or gourmand interested in starting your own mobile restaurant endeavor,
Running a Food Truck For Dummies has you covered. Create a food truck business plan to set
yourself up for success Stay profitable by avoiding the most common operating mistakes Harness
public relations and social media to build your following Grow from one truck to multiple trucks,
restaurants, or a food truck franchise Packed with the latest information on legislation and
ordinances, securing loans, and marketing to the all-important Millennials, this one-stop guide helps
you cook up a well-done food truck venture in no time!

how much does a business broker make: Small Business For Dummies Eric Tyson, Jim
Schell, 2011-12-27 This practical, no-nonsense guide gives you expert advice on everything from
generating ideas and locating start-up money to hiring the right people, balancing the books, and
planning for growth--P. [4] of cover.

how much does a business broker make: How to Acquire the Right Business John
Psarouthakis; Lorraine Uhlaner, 2009-02-26 Buying a company is a demanding, complex process
requiring a wide range of skills and abilities. If you understand this process thoroughly, then you are
far more likely to make the right purchase decision. Whether you are buying the corner ice cream
parlor or a $100 million business, following certain steps will enhance your chances of successfully
operating a profitable venture once the deal is closed. This book should help you to visualize what
really goes on in the making of a business deal. Basis for the Book Information for the book is drawn
from several sources. The book heavily reflects the first hand, practical experience in deal-making by



the author Dr. John Psarouthakis. He has led the buying process for about 40 acquisitions and has
been a part of a team of a dozen others during his business career as an entrepreneur and business
executive. Most of his direct experience comes from purchasing and selling deals for his own two
companies, J.P.Industries, Inc and JPE, Inc. In the 1980 s. Psarouthakis founded and built J.P.
Industries into a Fortune 500 company by acquiring underperforming auto parts and plumbing
products manufacturers, selling the company to a British conglomerate, T&N, PLC, in 1990. Next, he
founded JPE, Inc., which manufactured and distributed auto and truck parts for OEM and the
aftermarket. Although. Psarouthakis” experience draws heavily on the manufacturing and
distribution of durable goods sectors, many aspects of the process are the same, regardless of the
industry. Interviews conducted by co-author Lorraine Uhlaner with entrepreneurs involved in
retailing, service and construction sectors and other published information about the acquisitions
process also influence the content of this book. The Importance of Careful Planning A carefully
planned and executed search process is likely to improve your odds of finding a company with which
you can be successful. Too often, people rush into deals only to find out later that they did not
purchase what they had expected. They suffer negative business consequences, such as lower than
anticipated profits and sales, as a result. The alternative, careful planning, may cost more initially,
and require more effort, but is likely to lead to better business results in the long run. Various
studies have found that as high as 60% of acquisitions made fail to meet the acquisition performance
goals, ROI, ROE, etc., that were set at the closing and which influenced significantly the price paid.
Just 25% met or exceeded those goals; the remaining 15% were indeterminate. There is one
overriding reason for this high rate of failure and that is overpaying for the acquired company.
Overpayment is a result of 1) an overoptimistic expectation of the market, 2) a higher than realistic
estimate of internal improvements/developments, and 3) allowing oneself into a horserace leading to
an overprice, due to the bidding process that the seller has succeeded to establish. In order to avoid
as much as possible the above, this book presents a process based on many years of experience that
resulted in the acquisition of over 50 deals and equivalently the sale of such acquired companies.
Successful Acquisition Process - 16 Steps One enters into a rather specific process when one decides
to acquire a business and particularly the right business. You must manage and control the process
if the result is to have a good chance to be the desired one. The acquisitions process involved several
distinct steps and sub-steps that need to be attended to with extreme care and dealt with expertly
and skillfully. These steps are: 1. Know what you want to acquire. 2. Set up criteria to guide you on
what you want to buy. 3. Set up a plan on how you will proceed. 4. Identify/build your team that will
work, do, and manage the process with you. 5. Develop a network of credible sources for acquisition
candidates. 6. Screen

how much does a business broker make: The Unofficial Guide to Starting a Small Business
Marcia Layton Turner, 2011-08-24 The inside scoop . . .for when you want more than the official line
Want to be your own boss but aren't quite sure how to make it happen? This savvy guide will show
you the way. Now revised and updated to cover the latest regulations, techniques, and trends, it
walks you step by step through the entire start-up process, from coming up with a business plan and
lining up financing to setting up shop, marketing to your customer base, and dealing with
accounting, taxes, insurance, and licenses. Packed with real-world tips and tricks that you won't find
anywhere else, it delivers all the know-how you need to declare independence from the 9-to-5 world,
launch your business--and watch the profits grow! * Vital Information on real-world
entrepreneurship that other sources don't reveal. * Insider Secrets on how to secure financing and
choose a winning location. * Money-Saving Techniques, including low-cost ways to market your
business. * Time-Saving Tips for creating a business plan and handling legal and accounting basics. *
The Latest Trends, including how to launch a profitable home- or Web-based business. * Handy
Checklists and Charts to help you plan your start-up and succeed in the marketplace.

how much does a business broker make: Business Exit Companion Koos Kruger, 2015-09-25
Even if youve only begun to think about launching a business, its not too early to plan your exit. Koos
Kruger, who advises business owners on transitions, explores the important steps you need to take



throughout the life of your company to unlock its full value when its time to make a transition. In
laymans terms, he outlines the pitfalls that come with exiting a business and what you can do to
avoid them. Learn how to assess your current situation; determine what your business is worth and
how to maximize its value; evaluate whether the time is right to make a transition; reduce
uncertainty among staff and family members; and minimize taxes and fees associated with a
transition. Exiting a business must be carefully orchestrated, planned, and organizedand its critical
to take steps to head in the right direction before you get to the final destination. Youll need time to
execute your plan if you want to reap the rewards you deserve. Change the way you look at the most
valuable asset you own, and build a brighter future for yourself and your loved ones with the
Business Exit Companion.

how much does a business broker make: Investing For Dummies Eric Tyson, 2011-03-03
Do you have a few investments that you would like to develop into a full investment plan? Would you
like to know how to strengthen your portfolio? Perhaps you want to roll your 401(k) into a new plan?
Whatever your agenda is, nowadays it’s hard to find good advice on where to invest your money.
Now you’ll have the ultimate one-stop, no-nonsense guide to investing with Investing for Dummies,
Fourth Edition! This updated bestseller provides fresh data and analysis on where to put your money
and how to improve returns on IRAs and 401(k)s, as well as investing fundamentals like examining
your investment options and considering risks and returns. You'll have all the tools you need to:
Investigate and purchase individual stocks Buy bonds and other lending investments Select the right
mutual fund Invest in the best stock, bond, and money market funds Choose a worthy brokerage firm
Know when to invest in real estate Start and run your own small business Gather a collection of
reliable investment resources This handy reference is packed with tips and advice on how to
conquer important investment obstacles and what to consider when selling an investment, as well as
how to invest in a down market. With Investing for Dummies, Fourth Edition, you’ll soon have the
power to turbo-charge your investment and maximize your returns!

how much does a business broker make: Guerrilla Marketing for Coaches Jay Conrad
Levinson, Andrew Neitlich, 2012-04-01 Guerrilla Marketing for Coaches provides the first practical
guide on the market for coaches who want to fill their practice with desirable clients, and then build
a firm that generates wealth. Readers of this book will know exactly what they need to do in order to
be a successful coach and firm builder. The book provides best practices for all phases of building a
successful firm, from choosing a target market and designing solutions to attracting clients and
building a firm.

how much does a business broker make: The Lifestyle Business Owner Aaron Muller,
2018-01-04 A proven three-step guide to buying your own business, and adding more profit, free
time & meaning to your life, by a #1 international-bestselling author. The Lifestyle Business Owner
reveals how ordinary people can buy a small business in their community, earn a six-figure income,
and make the business run without them. Aaron Muller, founder of Lifestyle Business Owner
Academy, reveals the 3-step formula he utilized to go from a kid who didn’t attend college to the
owner of eight companies that run without him. Now it’s your turn to discover the secrets to owning
a business that gives you the financial freedom, lifestyle, and contribution you desire. Praise for The
Lifestyle Business Owner “Aaron Muller cuts right to the chase on what you need to do to own a
profitable business that runs without you.” —Marci Shimoff, #1 New York Times-bestselling author
of Happy for No Reason and Chicken Soup for the Woman'’s Soul “This practical book is full of
proven strategies and techniques you can use immediately to increase your sales and
profitability—from the first day.” —Brian Tracy, author of Now, Build a Great Business “A must-read
for anyone who wants to be a business owner.” —Gino Wickman, creator of EOS and author of the
award-winning, bestselling book, Traction “Aaron Muller opened my eyes to the world of buying and
running a business (or two or more) as a way to express your values, have fun, be creative and make
enough money to have everything you need...including a time for life’s non-material pleasures.”
—Vicki Robin, co-author of Your Money or Your Life

how much does a business broker make: How to Sell a Business for the Most Money Third



Edition Grover Rutter, 2014-03-14 Are you relying on the sale of your business to provide all or part
of your retirement? Or maybe your business sale proceeds will fund a new venture? Whether the
sale of your business comes tomorrow or ten years from tomorrow, the steps you take (or don't take)
today, determine whether your business will eventually sell for the best and highest price. After
reading this guide, you will know how to identify as well as remedy the most common value-killing
mistakes made by business owners. We will discuss in a simple and straight forward manner,
effective changes that you can easily execute which will make your business more competitive in
your industry; also more highly valued in the business marketplace. Your business may be the
largest asset you own. The time to start planning for the sale of your business is TODAY. With some
basic planning and foresight you can sell your business for the highest possible price!

how much does a business broker make: Practical Legal and Business Manual (praktischer
Ratgeber Fiir Geschaftsleute) Charles Kallmeyer, 1913

how much does a business broker make: The UK Buying & Selling a Business Manual ,

how much does a business broker make: The Upstart Guide to Buying, Valuing, and Selling
Your Business Scott Gabehart, 1997 A comprehensive guide covering the top three critical issues
every business owner faces, this book ensures that all parties understand each other's needs, thus
clarifying a complex process and opening the door to successful negotiations. The volume includes
an extensive stand-alone glossary of relevant terms and concepts, as well as comprehensive lists of
business opportunity sources, contact lists, and reference materials. The disk contains all the forms
from the book.
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